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6 Acre 10 Bedroom Estate! San Juan Capistrano
French Normandy estate on one of the most exclusive streets in South Orange County. 
Awesome ocean & valley views, pool, spa, tennis court & indoor professional racquet-
ball court. (448281) Web# GFSF1

First Team Estates/ First Team Real Estate (800) 387-1450 $7,395,000

Vellano Golf Course Home Chino Hills
Luxurious, One Level, with 4277 sq ft on the Greg Norman Signature Golf Course. 
Granite Counter Tops Bosch Appliances, Sub-Zero Refrig, 4 beds, 5 baths, 3 fireplaces, 
4 car garage, stamped concrete patio. Price Pending Web# GFVE1

Rea Ronnebeck / Atlas Real Estate 909-802-9192

Golfer’s & Equestrian’s Dream Bear Valley Springs, CA
$219,900.  2 hrs north of LA, beautifully remodeled inside & out 3bd /2bath home 
located in 24-hr guard-gated golf & equestrian community.  Super low HOA dues 
include free golf, community center w/pool, & miles of trail Web# GFOY1

George Dome / Bear Valley Springs Realty 661-301-8495

Long Beach 400 W Ocean 2004
Ocean and Catalina Island Views for only $485,000!!! This 2bd./ 2bth. 1630 S.F. condo 
is on the 20th floor of new high rise in downtown Long Beach. Never lived in. Granite 
counters, stainless appliances. Web# GFSB1

Jose Alkon, Alkon Realty 949-282-7753

Question: Our board of direc-
tors made a claim against our
insurance company that was
denied. Without surveying the
owners and membership or
asking for a vote, the board filed
a lawsuit. Before the court’s
judgment against us, the in-
surer made a significant offer to
settle the claim and the board
turned it down, again without
advising the owners. 

The board went to court and
lost the case, and the judge or-
dered the association to pay the

insurance company’s defense
costs of several million dollars
plus the California-mandated
10%-a-year interest. 

After the court’s judgment,
the board then hired a lawyer to
negotiate with the insurance
company, and the company of-
fered and agreed to cut the
judgment by about half. Our
board is now asking the owners
for a vote to accept the insur-
ance company’s offer and a vote
to borrow the amount required
to pay the company what it
asked for. 

The board’s plan is to im-
pose a special assessment of
five figures per unit or offer a

monthly payment plan per unit
for 15 years. The board believes
the assessment ballot mea-
sures will pass because until
the case is settled and an actual
dollar figure is established, it is
nearly impossible to sell a unit. 

Sellers here cannot lower
the price enough to offset an
unknown assessment amount,
nor can they establish an es-
crow account to cover it until an
actual figure is known. Are
there any alternatives to the
board’s plan?

Answer: Unfortunately, there
appears to be little alternative
to the board’s plan to settle. 

Also unfortunate is the fact
that the board was not obligat-
ed to ask titleholders whether
they wanted to file a lawsuit, al-
though the duty of loyalty
would dictate such a courtesy.
Actions taken in rejecting the
settlement would have had to
be within the bounds of the law
and within the guidelines of the
Davis-Stirling Act.

Fortunately, the board has
offered owners the opportunity
to pay off this obligation over
time, helping some owners
avoid the possibility of not be-
ing able to pay it off. 

Associations borrow money
for a variety of purposes, in-

cluding the payment of judg-
ments against them. Those
judgments will always remain
in force until paid as associa-
tions are unable to file for bank-
ruptcy protection to discharge
such debts. That your home-
owners association board fi-
nally chose to include title-
holders in the decision making
is only because it was required
to do so, not because the board
thought it was desirable. 

Obviously, given the severity
of the situation, the associa-
tion’s options are extremely
limited. Accept and pay the
proposed settlement or contin-
ue litigating at the risk of hav-

ing the existing judgment up-
held. Even with the limited al-
ternatives, the board needs to
perform due diligence in ob-
taining at least a second legal
opinion on its options and the
proposed settlement. 

The association’s leadership
needs to understand how the
situation deteriorated to this
extent. The board’s decisions
have affected the association’s
operations and owners’ finan-
cial well-being. 

Send questions to Box 11843,
Marina del Rey, CA 90295, or
e-mail noexit@mindspring
.com.

ASSOCIATIONS

Legal moves put members on hook for huge assessment 
Stephen Glassman

and Donie Vanitzian 

REAL ESTATE

Warm woods, natural light and the sound of water
falling from fountains create a meditative atmosphere
in a contemporary-style home in the heart of Brent-
wood.

Designed and built by owners Rob Hussey and
Mark Keckeisen, the three-level house sits at the end of
a wooded cul-de-sac on the edge of Kenter Creek in a
neighborhood where residents often can be seen stroll-
ing along the narrow streets.

Keckeisen, an architect of luxury homes, teamed
with Hussey, who has developed master-planned com-
munities in Central and Northern California, to create
a home that brings in the outdoors with numerous
decks and an outdoor living room that has a radiant-
heated floor, fireplace and electrical/cable connec-
tions.

“The sloping hillside allowed us to do things to tie
the house in with the elements,” Hussey says. “The
trellises, windows and skylights are placed so that the
feel of the house changes throughout the day as the
sun moves across the sky.”

There are no hallways in the vertical house, which is
connected by a circular stairwell and uses an open
plan. On the main floor of the three-level home, a curvi-
linear glass wall in the dining room looks onto a curvi-
linear waterfall outside.

A kitchen designed for entertaining features a gran-
ite center island and CaesarStone quartz counters. A
separate butler’s pantry and scullery area can serve as
work spaces for party preparations.

Each of the five bedrooms has its own bathroom.
The master suite includes a dressing room and master
bath with three shower heads in the shower stall. 

The lower level features a screening room and a
wine lounge with a concrete wall that’s radiant-chilled
and designed to hold 510 bottles. 

The swimming pool, spa and backyard are framed
by bamboo gardens. 

A four-car garage at the front of the property could
be expanded inside to create an upstairs loft. 

homeoftheweek@latimes.com
To submit a candidate for Home of the Week, send
high-resolution color photos with caption and credit
information on a CD and a detailed description of the
house to Lauren Beale, Business, Los Angeles Times,
202 W. 1st St., L.A., CA 90012. Questions may be sent
to homeoftheweek@latimes.com.

HOME OF THE WEEK

Luxury from the ground up
A contemporary house on
a Brentwood hill capitalizes
on its natural surroundings. 
Dinah Eng

Photographs by Lee Manning

OUTSIDE IN: Windows and skylights are designed to let the path of the sun influence the feel of the
house. Decks, an outdoor living room and a glass wall in the dining room also integrate the outdoors. 

THREE LEVELS: A central circular stairwell
connects the home. The rooms at the back of the
house look out onto the pool and spa in the yard. 

ENTERTAINING: The wine lounge features 
a chilled concrete wall that can hold 510 bottles.
The lower level also has a screening room. 

Made for guests 

Location: 171 3rd Anita Ave.,
Los Angeles 90049

Asking price: $6.85 million

Lot previously sold for:
$1.8 million in June 2005

Size: 5 bedrooms and 7 baths
in 6,354 square feet.

Additional features:
Reflecting pond at entrance,
four fireplaces, four Viking
refrigerators, three Bosch
dishwashers, two Viking
barbecues, art hanging
system in walls, built-in
bookcase with angled
shelves, bamboo flooring.

Around the neighborhood: In
the first quarter, 32
single-family homes were
sold in the 90049 ZIP Code at
a median price of
$1.65 million, according to
MDA DataQuick. That was a
35.6% price drop from the
first quarter of 2008. Last
week, Realtor.com listed 201
single-family houses for sale
in 90049, ranging from
$890,000 to $65 million.

Open: Today from 2 to 5 p.m.

Listing agent: Randy Forbes,
Gibson International, (310)
345-7082.

latimes.com
/realestate

Home of the Week
Check out more photos of this
and previous homes.
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